If Networking is So
Important How Come
No One Has Ever

Taught Me How?
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Successful
networkers are
not born,

they are made.
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and so does
everyone
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What has been the BEST
part of your day?

_‘A

What has been the BEST

takeaway from the
conference? a.:.-







do you do?”
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Person Before Profession

“Personally, l...”

(hobbies, interests, passions)



Person Before Profession
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“Personally, | have become a
summer camp uber.driver for
my S year old daughter ”
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“Ok, but what do you do?”

M

“How familiar are
you with...?”



“Ok, but what do you do?”
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“How familiar are you with...?”

“When you hear the words,
Banking, what comes to mind?”
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Nurture
Your
Network

“As educutors, our highest purpose is o I'u'.'iilljlr'rt":[ﬁm* our students 1o provide greater

value (o their world and, as a result, live lives of suceess and significance. The
kessons ond narcative in The Go-Giver offer studeats of all ages a
wonderful foundation for gemuine success,”
NIDO QUBEIN, president, High Point University, High Point NC

A Teacher’s Guide to
The

GO-GIVER

A CURRICULUM FOR
MAKING A DIFFERENCE

Randy Stelter, Bob Burg «« John David Mann
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PCins! The Toastmasters International Speech contest® globally

B ters enter and after 5 elimination rounds one toastmaster will be

champion of public speaking * .5ee more
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sarah  Catherin 4 i Heidi A.
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LinkedIn QR code

My code Scan

Alyce Blum, CPC, ICF IPEC
Keynote Speaker | Gala Auctioneer |

Professional Emcee | Breakout Facilitator | C...

LinkedIn QR code

My code Scan
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Lindsay Clarke
Conflict at work is inevitable. Why not use it
to strengthen your culture? I'll show you how!
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Thank You!

Return on Networking
Checklist

plan &
prepare

hope is not a plan

engage
person before
profession

nurture
do the unexpected
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| SET NETWORKING GOALS: Make I new connections
§ {ond follow up), eamn about a new industry, make an
introduction betwesn two Connections...

J DO RESEARCH: Research networking opportunities
{ond book them), research the people you'd like to
meet, research the event so you know the theme,
research how 1o get there and what's expected

BRIMNG THE ENERGY: Shake Down, Power Pose, Box
Breathe, Listen to Music, Arrive Early

BE YOURSELF: When asked what you do, answer with

“personally” then work your way into what do gou do.

BE PRESENT: When standing alone at an event, don't

grab your phone! Instead, smile, make esye contoct

with others, and be present in the moment.

BE DIFFERENT: Incorporate persondal stonies to help

people get 1o know you. Use big questions to hear

others' stories.

BE CURIOUS: Alwoys seek knowiedge (A S K), listen to

understand, and inguire further

BE COURAGEOUS: Approach the person standing alone,
| strike up a conversation and ask, what's been the

BEST_.? BONUS: Approach a group of people!

| ASK TO CONNECT: Leverage technology. like Linkedin
Scon, to create the initial touch point.

| REMEMBER DETAILS: Mote things you've leomed about
your connection. Sprinkle them in when following up
BE A GO-GIVER: Think of ways you can bring value to
your connection vs the other way around.

Please do not copy, cite, or distribute without permission of Artiouioted intelligence™
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